PARTNER PROGRAM
FOR REAL ESTATE AGENTS

The more you sell with Art House, the more opens up for you — from a Sunday brunch at a five-star hotel

and a jet ski tour after every deal to a helicopter flight over Phuket and a trip for two to Singapore or

Hong Kong.

FOUR LEVELS

your level grows with your sales volume

Level 1

STAR
B6M+

in annual sales

Level 2

PRO
B30OM+

in annual sales

Level 3

MASTER
B50M+

in annual sales

Level 4

LEGEND
B75M+

in annual sales

WELCOME TO THE ARTHOUSE EXCLUSIVE CLUB

e Direct line to the team
e Club sessions and season parties

® ATV tfours and go-karting

EVERYTHING IN STAR, PLUS

@ Book new units 24 hours before
sales launch

® A stay at our residences — once

EVERYTHING IN PRO, PLUS

® Book new units 48 hours early

® A stay at our residences — twice

EVERYTHING IN MASTER, PLUS

@ Book new units 72 hours early

e Helicopter flight over Phuket

VIP meeting room at the
Business Club

A personal reward for two after
every deal

A Muay Thai training session

Yacht trip

1 month at Dynamic Club, 2 Muay
Thai sessions

Sports car photo shoot

2 months at Dynamic Club, 3 Muay
Thai sessions

A seat on the new-project working
group

A trip for two to Singapore or
Hong Kong

e A stay at our residences — 3 times

HOW SALES ARE COUNTED

Your level is based on sales you closed personally, with the client registered to you. The full list of what each level unlocks is
on the next page.
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ARTHOUSE EXCLUSIVE

WHAT EACH LEVEL UNLOCKS

Everything at one level carries over to the next.

MASTER LEGEND
BENEFIT

B50M+ B75M+

TEAM ACCESS AND EARLY PROJECT ACCESS

Direct line to the ArtfHouse Exclusive team

i ) . v v v v
Deal and client questions handled without the queue
VIP meeting room at Art House Business Club v v v v
For meetings with your clients
Book new units before the public sales launch 24 h early 48 h early 72 h early
A seat on the new-project working group v

Before launch, we shape the project around your clients

CLUB CALENDAR

Art House Kitchen v v v v
Monthly: company news, how our processes work, lessons learned
Art House Sm_an‘ _ v v v v
Monthly: educational session for agents
Open English class v v v v
Weekly
Management duels, Tarasov method v v v v
Monthly
ArtHouse Exclusive party
Twice a year — season opening and closing, May and October: ranking awards and a v v v v
show
TEAM REWARDS
Private ATV tour v v v v
Once a year
Private go-kart tournament N v v N
Once a year
Yacht trip v v v
Once a year
Helicopter flight over Phuket 1
PERSONAL REWARDS
Sunday brunch for two ‘ v v v v
After every deal: Anantara, Carpe Diem and more
A day for two at Mantra Spa v v v v
After every deal
Jet ski tour (transfer, lunch) v v v v
After every deal, for two
Beauty day at So Thai Spa v v v v
After every deal, for two
A stay at our residences, 3 days / 2 nights
Wyndham Proud, Hennessy Residence or Above Element — for you, your guests or 1 2 3
clients
Dynamic Club membership 1 mo 2 mo 3 mo
Private Muay Thai training sessions 1 2 3 4
Sports car photo shoot 1 1
Ford Mustang or BMW
A trip for two to Singapore / Hong Kong 1
4 days / 3 nights: flights and hotel

v included - — not included. Numbers show how many times per program year. Program terms may be

updated; your Art House manager will send you the current version.
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